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MARKETING STRATEGIES FOR DISTRIBUTION AND PROMOTION
BASED ON THE STUDY OF THE UKRAINIAN DROGERIE MARKET

Y cmammi Oocniodceno ocnosHi menoenyii po3eumky drogerie-pumeiiny
Vkpainu 6 ymosax eoennoco cmamy. IIpoananizosano OuHamixy 3miHU KilbKOCMI
MOP206UX MOUYOK OCHOBHUX 2pasyié puHky, makux sk EVA, Prostor, Aspopa ma
Konitiouka, i3 ypaxyeauusam pecionanvHoi cneyugiku pobomu mepedxic, penoxayii
Mmepedc y binvw besneuni (munogi) ooaracmi ma adanmauii OisHec-mooeneli 00 YyMos
BIUHUL.

Obrpynmosano, wo puHoK drogerie-pumeriny NOKA3Y€ BUCOKY CMIUKICMb
3A80AKU SHYUKOMY NOEOHAHHIO OQIAlH- | OHIAUH-KAHANIE, PO3BUMKY hopMamy
«mazcasun Oisl 0OMy» Ma 6NPOBAONCEHHIO HOBUX CEpPBICI8, 30KpeMa NpemMialbHUX
Hanpsimie (EVA Beauty Premium). lIposedeno nopisHAnbHUL aHAniz CMpyKmypu
CHOACUBUUX YNOOOOAHb YKPAIHCHKUX OOMO20CNO0APCME V O0B0EHHUN MA B0EHHUUL
nepioou, wo 00380UN0 BUABUMU OCHOBHI 3MIHU Y NONUMI: 3POCMAHHS POJIi MOBApI8
nepuioi’ HeobXioHocmi, CKOpOYeHHs umpam HaA KOCMemukKy ma napgymepiio,

NIOBUWEHHS 3HAYUYWOCMI OUMAYUX MOBApPIE.



Po3spobneno nioxoou 0o gpopmysanus mapxemuneosux cmpameeii 30ymy ma
NPOCYBAHHA, AKI 6pAXOBYIOMb CYYACHI CHONCUBYI 3aNUmMu, pIiGeHb KYNIGEAbHOL
CNPOMOIICHOCII MA 0COOIUBOCHIT PELIOHATILHO2O POIMIWEHHS YLIbOBUX AYOUMOPILL.
3anpononosano oughepenyitiosani cmpamezii 30ymy 015 KOA*CHOI mepedxci drogerie-
pimeuny i3  3A3HAYEHHAM  KOHKDEMHUX  IHCMPYMEHmMI8  OMHIKAHATbHOCHI,
NApMHEPCLKUX hopmamis, paHuusHux piuienb ma J0KAAbHUX AKYIl.

Oxpemy yeacy HNpudineHo MAapKemuH208UM CMpameisiM KOMYHIKayiu ma
NPOCYBAHHA. HABEOEHO peKoMeHOayii wooo cnisnpayi 3 beauty-ingaroencepamu,
mamamu-onocepamu, JaoKanbHumu aidepamu Oymox y Telegram- i Facebook-
cninbHomax. Jlogedeno, w0 6NpoBaAON*CEHHs 3ANPONOHOBAHUX MAPKEMUH2O08UX
cmpameziti i IHCMPYMEHmMi8 Cnpusimume niOBUUWEHHIO KOHKYPEHMHOI CMIUKoCmi
drogerie-mepesic, 30epedicennio punko8ux no3uyii ma 30iNbUEeHHIO PIBHSL 0SIbHOCTI
CROJACUBAYIG 8 YMOBAX BIUIHU MA eKOHOMIUHOI KPU3U.

Ilpakmuuna  3uauywicms  pe3yibmamié  NOA2AE Y MOMCIUBOCMI
BUKOPUCAHHS PO3POOJIEHUX PEeKOMEHOayil mepexcamu po30pioHoi mopeiéni O
aoanmayii c80€i OiANbHOCMI 00 BNIUBY MPUBATUX KPUZOBUX (PAKMOPIE, V MOMY YUC

8iliHU, ma 3a0e3neuenHsi KOHKYPEHMOCNPOMONCHOCI MOP2I8ENbHUX MEPEXHC.

The article examines the main trends in the development of Ukraine’s
drogerie retail sector under martial law. The dynamics of changes in the number of
retail outlets of key market players, such as EVA, Prostor, Avrora, and Kopiyochka,
have been analyzed, taking into account the regional specifics of their operations, the
relocation of networks to safer (rear) regions, and the adaptation of business models
to wartime conditions.

It is substantiated that the drogerie retail market demonstrates high resilience
due to the flexible combination of offline and online channels, the development of the
“convenience store near home” format, and the introduction of new services,
including premium directions (e.g., EVA Beauty Premium). A comparative analysis of
the structure of consumer preferences of Ukrainian households in the pre-war and

wartime periods was conducted, which made it possible to identify key changes in



demand: the growing role of essential goods, a reduction in spending on cosmetics
and perfumery, and an increase in the significance of children’s goods.

Approaches to the development of marketing strategies for distribution and
promotion have been elaborated, taking into account current consumer demands,
purchasing power, and regional distribution of target audiences. Differentiated
distribution strategies have been proposed for each drogerie retail network,
indicating specific omnichannel tools, partnership formats, franchise solutions, and
local promotional activities.

Special attention is paid to marketing communication and promotion
strategies: recommendations are provided for cooperation with beauty influencers,
mom bloggers, and local opinion leaders in Telegram and Facebook communities. It
IS proven that the implementation of the proposed marketing strategies and tools will
help enhance the competitive resilience of drogerie networks, maintain market
positions, and increase consumer loyalty in the context of war and economic crisis.

The practical significance of the results lies in the possibility of using the
developed recommendations by retail chains to adapt their activities to the impact of
prolonged crisis factors, including wartime challenges, and to ensure their

competitiveness in the market.

Knwuoei cnosa. mapxemumne, cmpameeisa, 30ym, npocyseamms, drogerie-
pumelin, OMHIKAHAIbHICb, IHpII0EHCepU.
Keywords: marketing, strategy, distribution, promotion, drogerie retail,

omnichannel, influencers.

IlocranoBka mnpolGjgemMu Ta il 3B’F30K 3 AaKTYaJbHMMH HAyKOBO-
NPAKTUYHUMU 3aBJaHHAMM.

Drogerie-puteitn — 11e CerMEHT pO3apiOHOI TOPTIBII, MO CIHEIIaTi3yeThCs Ha
MPOJIAKy TOBApPiB MOBCAKIACHHOTO MOMUTY: KOCMETUYHUX 3ac00iB, MOOYTOBOI XiMii,
3ac00iB Tiri€HH, TOBapiB AJs JAOMY Ta CYNyTHbOI mponaykuii. B ymoBax BiliHU 1eit

PUHOK B YKpaiHl 3a3HA€ CYTTEBUX CTPYKTYPHHUX 1 MOBEIIHKOBUX TpaHchopmariid.



OcobnuBoi yBarm motpedye aHaii3 TOTO, SK 3MiHA KYIBEIHHOI CIPOMOMKHOCTI Ta
MOBEIHKHM CIIOKMBAYiB BIUIMBA€ Ha (opMaTH TOPTiBiIi, Mojedl 30yTy Ta KaHAIU
POCYBaHHS.

AKTyanbHICTb ~ TpoOieMu  OOyMOBJIEHa  HEOOXITHICTIO  HAyKOBO
OOTPYHTOBAHOTO TOIIYKY HUIAXIB ajganrarlii drogerie-Mepex /10 yMOB BiiiHH Ta
ekoHOMIYHOi kpu3u. Cepel OCHOBHUX 3aBllaHb € pPO3poOKa ePEeKTUBHUX
MapKETUHTOBUX CTpAaTeriii, 1[0 BPaxOBYIOTh HOBI CIHOXKMBYI 3alUTH, PO3BUTOK
OMHIKaHAJbHUX PIIICHb Ta JIOKATBHUX (DOPMATIB, @ TAKOXK ONMTHUMI3allisl JOTICTUYHUX
1 30yTOBUX JIAHITIOTIB Y THJIOBUX perioHax. BogHodac MOCHTiKEHHS Ma€ TIPAKTUIHY
IIHHICTh JUISl OLIIHKM CTIMKOCTI Oi3Hec-mojenei drogerie-puTeilsly Ta MiArOTOBKH
pEeKOMeHIalli MO0 iX MOAATBIIONO PO3BUTKY.

AHaJIi3 OCTaHHIX J0CTiIKeHb i myOJriKkamiin.

[lutanHa oprasizaiii MapKETHHTOBOI MiSUIBHOCTI, 30yTOBHUX MPOLIECIB Ta
KOMYHIKaIiil y cdepi po3apiOHOT TOPTiBII PO3IIIANAIOTHCS Y HH3II HAYKOBUX 1
NPaKTUYHUX Mpalb. 3arajbHl MIAXOAW ONUCaHO y [2], a mpobiemu (QopMyBaHHS
CTpaTeriyHUX MPIOPUTETIB MAPKETUHTY Ha OCHOBI BUBUCHHS CIIOKMBYMX YIOJ00aHb
BUCBITVIEHO y [3]. AHaII3 Cy4YyaCHUX TPEHIIB MApPKETHHIOBOI AiSUIBHOCTI
TOPrOBEJIBHUX MMIANPUEMCTB MPEACTABICHO B [4].

[MpakTyHi acnekTH po3BUTKY drogerie-pireiiy, BKIOYAIOUYM OMHIKaHAJIbHI
plLIEHHS Ta MOeqHaHHS o(JIaiiH- 1 OHJIATH-KaHaJliB, ONMCaHl y Marepianax Acoriarii
puTeiiopiB YKpaiHu Ta Taily3eBHX 1HTepHeT-pecypcax [1; 5; 6]. Okpemi acrexkTu
po3BUTKYy Mepex EVA Ta ix mpemianbHuUX (QOpMaTiB PO3KPUBAIOTHCS B OQILIMHHUX
aHamTHYHUX Matepianax EVA [8] Ta y myOmikaiisix mpo BIUIMB KOHKYPEHTHOT'O
cepenoBuIa Ha mo3uilii mepesxi Watsons [10]. Y3araapHeHHS TECOPETUUHHUX T1AXO/IIB
0 MapKETUHTY pO3JpiOHOI TOPTiBIl MOJAIOThCS y [7], a TUTaHHS PO3BUTKY
OMHIKaHAJILHOTO TIIX0y aKTyalli3yIThCs y poooTi [9].

Boanowac 611bLIICTh UX JXKEPEIT 30CEpeKy€e yBary Ha 3arajJlbHUX acleKTax
oprasizaiiii MapKeTHHTOBOi AISJILHOCTI a00 Ha OKpPEMHUX IHCTpyMEHTax 30yTy, 0e3
JIOCTaTHHOTO BPAaXyBaHHS BIUIMBY BOEHHHMX YMOB Ha CTPYKTYpy puHKY drogerie-

puTeiiy Ta 3MIHY CHOXHMBYMX ynojaoOaHb.HemoctaTtHbo — ompaiibOBaHUMHU



3aNUIIAIOTECS  MHUTAaHHA (OPMYBaHHS MNPAKTUUYHUX, THYYKUX MapKETHMHTOBHX
CTpaTeriii, 1o MNOeAHYIOTh 30yTOBI 1 KOMYHIKAI[IiHI pIlIEHHS 3 AaKIEeHTOM Ha
udpoBl KaHAIM, CHIBIpAIlO 3 OJIOrepaMu Ta JIOKAJIbHI ()OPMATH PO3BUTKY MEPEXK.
CamMe i HampsiMU 1 BU3HAYalOTh HAYKOBY HOBHM3HY Ta MPaKTUYHY CIPSIMOBAHICThH
JTaHOI CTaTTI.

@opMyJIIOBAHHS LiJIeH TA 3aBAaHb J0CTiIKEHHS.

Metoro cTarTi € OOIpYHTYBaHHS HAayKOBUX 3acaj 1 MPaKTHYHUX
pPEeKOMEHJIallld MO0 PO3BUTKY THYYKHMX MApKETHMHTOBUX CTpaTerii 30yTy Ta
npocyBaHHs s drogerie-Mepex YKpaiHu B yMOBaX BOEHHOTO Hacy.

Buxiaa ocHOBHOro MaTepiaJny.

Pesynbratu anamizy 3a nepiie miBpiuusg 2025 poxy cBig4aTh mpo 30eperKeHHs
MO3UTHBHOI TWHAMIKH PO3BHUTKY cerMeHTy drogerie-puteitiny Ykpainu. OCHOBHUMHU
oreparopamu puHKY, gk 1y 2024 pori, Oynu ¥ 3anumaroteest Mmepexxi EVA, Prostor,
ABpopa Ta Komiiiouka, siKi, SK MOKa3ye aHaji3, CTaOUIBHO YTPUMYIOThH JIiJIEPCHKI

MO3UIIIT 3a KIJTBKICTIO BIIKPUTHUX TOPTOBHUX TOUOK [1; 5; 6; 8].
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Puc. 1. Jlinepun drogerie cerMeHTy no KiJIbKOCTi BIIKpUTHX MarasuHiB*

*orcepeno: nobyoosano aemopamu na ochosi oanux [1-10]



Sx BugHo 3 puc. 1, mpupicT Mara3uHiB y cerMeHTi drogerie-puTeiity
CIIOCTEPITAa€THCS B 00IACTAX YKpaiHU 3 BUCOKOIO MIUTFHICTIO HACETICHHS Ta BITHOCHO
CTab1JILHOIO KYITBEJIbHOIO CIIPOMOKHICTIO, 30KpemMa  II€: KuiBchbka,
JlainponerpoBckka, JIbBiBCchka Ta Oneckka, [Bano-OpankiBchka obiacTi [1; 5].

Sk cBimuaTh aHAMTHYHI Marepiaqud Acomiamii puTesopiB YkKpaiHu Ta
npodiIbHUX Tally3eBUX pecypciB [1; 5; 6], came B IMX perioHax BIIOYBa€ThCS
MOCWJICHW PO3BUTOK K Benukux ¢opmariB (EVA, Prostor), Tak 1 mara3uHiB-
nuckayHtepiB  tuny ABpopa Ta Komiiouka. Ile mOSICHIOETBCS — BHCOKOIO
KOHIICHTPAIIEI0 BHYTPIMIHBO TEPEMIMIEHUX OCi0, 3HAYHOI YAaCTKOK MIChKOTO
HAceJeHHs Ta MiABUIICHUM TIOMUTOM Ha «3py4YHlI Mara3uHd OuUI JOMy», WIO
JO3BOJISIIOTH  OTIEPAaTUBHO 3abe3neuyBaTH 0a30BI MOOYTOBI MOTpeOU B yMOBax
BOEHHOTO 4acy [6; 8].

3 ommsiay Ha HaBENEHI JaHl Mpo CTaH, TEHJEHII Ta PO3BUTOK Oi3HECY
OCHOBHHMX TpaBIliB drogerie puHKy, MOXHa CTBEPJKYBAaTH, 110 CTPyKTypa drogerie-
puTeiiny B YKpaiHl 3MIHIOEThCS M1 BIUIMBOM OJHOYACHOI KOHKYPEHUII Mk
yVHIBEpCAJIBHUMHU CyIlepMapKeTaMu, cremniaaizoBaHuMu drogerie-MepexxamMu  Ta
aIbTEpPHATUBHUMH (OpMaTaMH PO3JApIOHOI TOpPriBimi. 3pocTaHHS 4dacTku drogerie-
MepeX BIIOyBa€ThCS BHACHIAOK akTWBHOI ekcmaHcii — EVA, Prostor, ABpopa,
Komiiioyka, a TakoX pO3BUTKOM HIIIEBUX HampsMiB, Takux sk EVA Beauty
Premium, mo 103BOJis€ OXOIUTIOBATU PI3HI I[IHOBI CETMEHTH Ta IiJBUIIYBATH
JIOSUTBHICTH CTMIOKMBAUiB HaBITh B yMOBax BiiiHU [1; 5; 6]. 3aranpHa CTPyKTypa PUHKY

B1JI0OpakeHa Ha puc. 2.



IHWi hopmaTn

CynepmapkeTu (iHwWi Biaginn)

Drogerie piTenn

Puc. 2. Punky drogerie Ykpainu 3a ocHoBHUMHU dopMmaTtamu, % (2024)*
*orcepeno: nobyoosano aemopamu na ochosi oanux [1-10]
Sx BUIHO 3 puC. 2, HaWOuIblly yacTKy puHKY y 2024 poui 3aiimanu

CymepMapKeTH, M0 30epiraloTh  JIAESPCTBO  3aBASKH  MYJILTH(HOPMATHOCTI
acoptumeHTy (45%). YacTtka cneuianizoBaHoro drogerie-puteiiny ctaHoBUTHh 40% 1
IPOJOBKYE 3pOCTATU 32 PAXYHOK aKTUBHOTO PO3IMIMPEHHS MEPEX Ta BIPOBAIKEHHS
HOBUX CEpBICHUX (opMaTiB, 30KpemMa y TpemiyMm-cerMeHTi. [umii dopmatu — 1e
NEPEBAKHO MaJjl MarasuHU Ta OHJIAMH-TOPTIBIIS, SIKI CYKYITHO 3aiiMatoTh 15% puHKY
[1; 4,5;6,10].

CrpykTypa KOHKYpeHTHOTO cepenopuiia drogerie punky y 2023-2024 poxkax

MpCaCTaBJICHA HA PHUC. 3.

2023 2024

IHLWi Lo IHLWi .
Koninoyka Konino4yka

Aspopa ABpopa

Prostor
Prostor

Puc. 3. YacTku ocHOBHUX rpaBuiB drogerie puHky Ykpainu [1,5].
Iorcepeno: nobyoosano asmopom na ocrnosi oanux [1-10]



Ax BugHO 3 puc. 1.3, Mmepexa EVA 3MmilHIOE CBOE JTIIEPCTBO: YacTKa MEPExKi
3pocia 3 45,3% y 2023 pori mo 47,0% y 2024 pomi. Ile cBigunth npo ePexTuBHY
cTpaTerii BIAKPUTTS HOBHUX TOPTOBHX TOUYOK, Y TOMY YHCII MpemiajgbHOro dhopmary
EVA Beauty Premium. OgHO9acHO criocTepiraeTbesi CKOpoueHHs yacTku Watsons (3
20,1% no 17,0%), M0 MOSICHIOETHCS TTOCUJIEHHAM KOHKYPEHIIi 3 OOKYy JIOKaIbHUX
rpaBiiiB Prostor, ABpopa ta Komiiiouka, siki moka3yroTh nomipHe 3pocTtanHs (Prostor
— 3 15,2% no 15,8%, ABpopa — 3 10,5% no 11,4%) [1; 5; 6]. Yactka «lHmmx»
oneparopiB ckopouyerbes (3 1,5% 10 1,0%), 1110 BKkazye Ha Mo1ajiblly KOHIIEHTPAIIIIO
PUHKY HaBKOJIO JIIEPiB.

BiitHa B VYkpaiHi cyTTeBO BIUIMHYJa Ha drogerie-puTeii. 3 MOYaTKOM
MOBHOMACIITA0HOTO BTOPTHEHHS OUIBIIICTh MEPEX 3ITKHYJIUCS 3 CKOPOUCHHSIM
KUIBKOCTI MpAalIOI0YUX MarasuHiB 4Yepe3 THUMYacoBY OKYMallilo, pPYyHWHYBaHHS
1H(DpacTpyKTypH Ta Mirpaiito HaceneHHs. Halickinaguimoro cutyairist Oyna y 6epesHi
2022 poky, koqu 3arajibHi BTpaT drogerie-puteiiny, csaranu 27% [1] (tabm. 1).

Taoumus 1. Iunamika drogerie punky y 2022-2023 pokax

[Tokasnuk | bepesens | I'pynens | CiueHs Jrotuii bepezens | KBitenp | TpaBeHb
2022 2022 2023 2023 2023 2023 2023

Kinpxictes | 3 247 3247 3247 3247 3247 3247 3247
00’ €eKTIB
JI0 BIHU

[Tpartoroui | 73% 93% 95% 96% 98% 99% 102%
MarasmHu

(%)

Iparrroroui | 1 928 3026 3084 3118 3182 3215 3312
MarasuHu
(mT.)

3akputi | 27% 7% 5% 4% 2% 1% -2%
MarasvHu
(%)

3akpuTi 724 221 163 129 65 32 -65
Mara3uHH
(mT.)

Ipumimka: minyc y psaoky «3axpumi ma2a3uHu» O3HAYAE NPUPICM GIOKPUMUX MOYOK Y
NOPIBHAHHI 3 00B0EHHUM PIBHEM.
Iicepeno: cknadeno aemopamu Ha 0cHo8i oanux 3 Acoyiayii pumetinopie Yxpainu [1]



HesBakaroun Ha ckiagHy cutyarito Ha modatky 2022 poky, y Ipyromy
niBpivui 2022 poky drogerie puHOK YKpaiHu MOKa3aB BUCOKY alanTHBHICTB: drogerie
MEpeXi aKTHUBHO PEJIOKyBalu pecypcu y Ounbil Oe3neuHimni obiacTi YKpaiHu,
OTEpPaTHUBHO BIJHOBJIIOBAJIM MAISUTBHICTh 3aKPUTHUX MAara3uHiB Ta BIJKPUBAIM HOBI
TOYKH y THJIOBUX MiCTax. 3a JaHuMU Acouiamii puTeinopiB YKpaiHu, MpOTAroM
nepmux 16 MicdmiB BIMHM 3arajbHa KUIbKICTH Ipalorouux non-food marasuniB
3pocina Ha 30%, a yacTka BIJHOBJICHHMX TOProBUX 00’€KTIB y drogerie-CerMeHTi
nepeunia 90% Big 10BOEHHOTO piBHA [1; 5; 6].

B ymoBax BOEHHOTO CTaHy CHOXHUBYI 3amuTH 1 ynomoOaHHs Ha drogerie-
puHKY VYKpaiHH 3a3Hanu CyTTe€BUX TpaHchopmaliid. 30Kpema, CKOPOYCHHS
KyIiBeJIbHOI crpoMoxHOCTI 40% yKpaiHIlIB MpUBEIM 1O 3HWKEHHS IOMHUTY Ha
OKpeMi TpyIlud TOBapiB MOOYTOBOTO BKHUTKY Ta IMOOYTOBOI XIMii: JIMIIE TpPETUHA
CHOXKHMBaviB 30eperjia BUTpaTH Ha I KaTeropii TOBapiB Ha JOBOEHHOMY piBHI.
JlomaTKkoBO cepefHs CyMa MOKYIIKH 3HU3MUIAcs y od-aifH (TpaauIliiHIX) Mara3uHax

Ha 33% (3 677 rpH 10 455 rpH), a B oHyaiiH-MarazuHax Ha 38% (3 970 rpu no 597
rpH) [1-10] (puc. 4).

Nikapcbki 3acobn

OuTaui ToBapm

TakTuuyHe cnopsaXeHHs abo ToBapyn NOABIAHOO NPU3HAYEHHSN
MpoayKTn XxapyyBaHHS (30KkpeMa, besankoronbHi Hanor)
ENeKTpoHika Ta nobyToBa TexHika 77.3%

ToBapw AOMaLLHbLOrO BXUTKY Ta nobyToBa ximig 77.0%

Opqr Ta B3yTTS 79.59

Kynisns roTosoi ixi (3okpeMa, B kKade Ta pecTopaHax) 80.2%
KocmeTHyHi 3acobn Ta napdymepis 82.6%

AnKoronbHi Hanoi 83.1%

[lo3Binng Ta po3earu nosa AoMomMm

Toeapu Ansi AOMaLLHIX yniobneHuis

0 20 40 60 80
YacTka pecnoHOeHTIB (%)

Puc. 4. Po3noain yactok pecnonaeHtiB (%)

Jorcepeno: nobyoosano asmopamu na ocnoei oanux [1-10]

86.8%



Pesynbrat onuTyBaHHS PECMOHACHTIB, MPOBEAEHI ACOIIAIEI0 PUTEHIOPIB
VYkpainu [1] cBiguaTh mpo MparHeHHs OLIBIIOCTI YKPAIHI[IB CKOPOTUTHU CBOI BUTPATH
Ha Psiji TOBApPiB, BKIIOYHO 3 KOCMETUYHUMU 3ac00aMu, TOOYTOBOIO XIMI€I0, TOBapaMU
JUIS IOMY, @ TaKOX HEMpPOJOBOJBUYMMHU TOBapaMM 3arajlbHOr0 BUKOpHUCTaHHS. Llio

TEHJICHIIII0 BiJ0OpakeHo Ha puc. 5.

2021 2024

IHLWi . IHLWi ]
OuTtadi ToBapwn OuTAavi ToBapw

KocmeTuka
3:0% 0o 25%g 794

KocmeTuka Mapchymepisa Napdymepis

30,5%
35,0% 15,0% 12,8%

18,0% 20,3%

22,0% 3acobu ririeHn 25,2% 3acobu ririeHn

MobyToBa ximis
MobyToea ximis y

Puc. 5. /lunamika yactok drogerie ToBapis 2021 ta 2024 poxu

Iorcepeno: nobyoosano aemopamm na ocrosi [1-10]

AHani3 aHuX Ha pUC. 5 M0JI0 CTPYKTypH MOKymnok drogerie-toBapiB y 2021
p. (IO0BOE€HHMII mepion) Ta 3MiH 3anuTIB crnokuBaHHsA y 2024 p. (YMOBU BOEHHOTO
yacy) I03BOJIsiE 3pOOUTHM HACTYIHI BHCHOBKM PO 3MIHY CIOXHBUYMX YINOA0OaHb
YKpaTHCHKUX JJOMOT'OCIIOJIapPCTB.

1. ®okyc Ha 3a0e3nedeHHs1 0a30BUX MOOYTOBUX MOTPEO.

VY 2024 potii momMiTHO 3pic MOMUT HAa TOOYTOBY XiMito (3 22,0% no 25,2%) ta
3acobu ririenu (3 18,0% mo 20,3%). lle miaTBep/Kye NMparMaTUYHUMA MIIX1A 10
MOKYIIOK: B yMOBax HEBH3HAUCHOCTI Ta OE3MEKOBUX PU3UKIB CIOXKHUBAYl
KOHIIEHTPYIOThCSI Ha TOBapax, 110 3a0e3MeuyIoTh Tiri€Hy Ta caHiTapHy Oesneky [1—
10].

2. Pamionasnizaiiis BUTpaT Ha TOBapH HE MEPIIOi HEOOX1THOCTI.



Yactka kocmeTrku ckopotmiacs 3 35,0% mo 30,5%, a mapdymepii — 3 15,0%
1o 12,8%. Taki 3MiHHM CBiIYaTh MpO Te, IO JEKOPATHBHA KOCMETHKA il mapdymepis
pPO3MIISIIAIOTECS K HE OOOB’SA3KOBI JJISi UIOJIGHHOTO BHUKOPHUCTAHHS B YMOBax
BO€HHOTO yacy. [Tokynii BiigaloTh nepeBary nNpakTUYHUM MPOIYKTaM, CKOPOUYIOUH
BUTPATH HA IM1JKEB1 KaTeropii.

3. [ligBUIIIEHHS 3HAYYIIOCT] AUTSIYMX TOBAPIB.

Hesenuke, anme crane 3poCcTaHHs Y9acTKU AUTSYUX ToBapiB (3 7,0% mo 8,7%)
MOSICHIOETHCS 3POCTaHHSAM MOTPEO CIMEH 3 JITbMHU, 30KpeMa THX, SKi OyJIu 3MYyIIeHi
3MIHUTH MiCIle TpOKUBaHHA. JIJIsI TakKuMX JOMOTOCTOIAPCTB TOBAapW AOTIISIAY 3a
JITbMU 3QJIUIIAIOTHCS MPIOPUTETHUMH HE3AJIEKHO B1Jl 3arajJbHOT €KOHOMII.

4. CKOpOUYEHHS 00CSTY «IHIIHUX» BUTPAT

3HmkeHHs yactku kareropii «lamm» (3 3,0% o 2,5%) mokasye 3arainbHy
TEHJEHI[II0 10  OUIBII  palioHaIbHOI  CTpyKTypu  BuTpar.  [lokymii
IIEPEOPIEHTOBYIOTbCSI HA TOBAapH IMOBCSAKIEHHOTO CIIOKMBAHHS, MIHIMI3YIOUU
He3alIaHOBaH1 ad0 IMITYJIbCUBHI MOKYIIKH.

5. AKIIGHT Ha CaHITapHO-TIT1€HIYHIN Oe3Ieri.

HaiiGinp1ry Mo3uTHBHY JIMHAMIKY CEpell YCIX KaTeropi mokasajia nmo0yToBa
ximis (+3,2%). Lle me pa3 miakpeciaroe 1 KIYoBY poib Y GopMyBaHHI CIIOKHBYOTO
KOIIMKAa miJg dac BidHU. AHam3 Ha drogerie pUHKY B TPOIIOBOMY BHMIpI
npeacTaBlIeHu B Ta0. 2.2.

AHaniz punky drogerie-puteiity YKpaiHM  CBIQYHTH TMPO  BHUCOKY
aJaNTHBHICTh OCHOBHMX TpaBILiB A0 yMOB BiiHHU. IIpoTe, 3HMKEHHS KyIIBEJIbHOI
CIOIPOMOXHOCTI Ta 3MIIIEHHS [ONUTY JO TOBapiB Nepuoi HEeoOX1AHOCTI
OOTPYHTOBYIOTh HEOOXIJIHICTh PO3POOKHM THYYKHX MApKETUHTOBUX CTpaTerii 30yTy
Ta TPOCYBaHHS 3 aKIIEHTOM Ha HUGPOBI KaHAIU, CIIBOPAIO 3 JiAepaMu AyMOK (Y
TOMY YHUCII, 3 6JI0TepaMu) 1 TOCWJICHHS POTPaMU JIOSITHOCTI.

Ha ocHOBI y3aranbHEeHHSI OCHOBHUX TEHJICHIIIM PO3BUTKY PUHKY Ta Cy4aCHOTO
MapKETUHIOBOT0 1THCTPYMEHTApit0 3alIPOIIOHOBAHO NU(epeHIIiiioBaHi cTparterii 30yTy

Ta TIPOCYBaHHA JUIsl OCHOBHUX drogerie-mMepex Ykpainu 1adma. 2 1 3. 3anpornoHoBaHi



cTparterii CrpsMOBaHI Ha MIHIMI3AIIIO PU3WKIB 3HIKCHHS JOXOIB, 30€peKCHHS

KOHKYPEHTHUX IepeBar OpeH/ 1B Ta 3MILHEHHS PIBHS JIOSUIBHOCTI CIIOKHBAYIB.

Tab6anus 2. PexkoMeH10BaHi MapKeTHHIOBI cTpaTerii 30yTy™

I'paBenib Crpareris 30yty | Konkperni 3axoau OuikyBanuii epext
PUHKY
EVA Po3BuTox Click&Collect y kosxHOMY 301IbIICHHS
OMHIKaHATBHOT MarasuHi; BlIacHa Kyp €pcbKa CEpEeIHbOr0 YeKa,
Moel JIOCTaBKa; MMiAmucKa Ha beauty-boX; | 3amydeHHs MOJIOI01
MApTHEPCTBO 3 MOIITOBUMHU OHJIAMH-ayAUTOPIT
cepBicaMu IS BUJa4i OHJIAHH-
3aMOBJICHb
Prostor «MarasuH 6114 BiIKpuTTS HEBEJIIMKUX TOUYOK Y Posmmpenns
oMy + e- THJIOBUX MICTaxX; MOOUTBHI ITYHKTH | PEriOHAIBHOI
commerce» BUJIa4i 3aMOBJIEHb Y TAPTHEPCTBI 3 | MPUCYTHOCTI,
TUTSYMMH Mara3uHamMu 4u 3HIDKEHHS
anTeKaMu; THYYKUI aCOPTUMEHT JIOTICTUYHUX BUTPAT
ABpopa ['iOpua ekoHOM- | MOOGUIBHMI 3aCTOCYHOK AJIs IBuakuii 00ir
CerMeHTa HAKOITUYCHHS 3HIKOK; €KCITpec- 3aJIUIIKIB, yTPUMAHHS
po3mpoaaxi 3 pikcoBaHUMH YYTJIMBOI 70 I[iH
[[iHaMH; TECTYBaHHS TOYOK Y ayauTopii
dopmari «mMarazmH-CKIam1»
Komitiouka | JlokanpHi 3amyck napTHepchbkuxX Qpanmmi3 3 | ExoHoMis Ha
¢dpaHIIu3Y 3 MICIIeBUMH TIANPHEMISIMH; BUTpaTax Ha
OMHIKaHaJIOM CHIBIpal 3 MiCLIEBUMHU BIJIKPUTTS] HOBUX
rnmocravyaibHUKaMu; Viber-kanamnu TOYOK, MIJIBUIIECHHS
JU1st THQOPMYBaHHS TIPO aKIIii BIII3HABAHOCTI B
MaJHXx MicTax

* Iloicepeno: po3pobreno na ocnogi enacroz2o 0ocsioy, mamepianie [1-10]

Sx BumHo 3 Tabn. 3, EVA poOuTh CcTaBKy Ha pPO3BUTOK OMHIKAHAJIBHUX
KaHalIB 1 TpemiyM-cerMeHt, Toni sik Prostor i Komiiiouka 30cepemkyroTbest Ha
PO3LIMPEHH] JIOKAJbHOI MPUCYTHOCTI B THJIOBHX MICTax uepe3 Maii dopmaru 1
NapTHEPChKI TPOEKTH. ABpopa, y CBOIO UYeEpry, MOEIHYE EKOHOM-CETMEHT 13

MOOUTBHIMH CEpBiCaMH 1 IMBUAKUMHU aKIIIHTHUMU TIPOTIO3UIIISIMH.



Tabauus 3. PexkoMeH10BaHi MAapKeTHHIOBI cTpaTerii NpocyBaHHA

I'paBenb Kananu ta Konkperni npuknanu peanizauii | [Tpumitku
PUHKY IHCTPYMEHTH
EVA Instagram, TikTok, Kosa6opariii 3 Ton-beauty- OpieHnrarttis Ha
YouTube; omorepamu (@shkiryak beauty); | mosoas Ta Oyab
iH}0eHCEpU BiZICOOTJISAIU TPEMiyM-OpeHIiB SIKHH BiK
Dyson, SteamPod; Bnacuuii CIIO)KMBAaYiB B
TikTok-uenenmx IpEeMiyM-CEerMeHTI
Prostor Facebook, Instagram, | Pexknama auTs4ux TOBapiB yepe3 | 3aaydeHHs
TikTok; «mamcbki CHIBIpAIlIO 3 MaMaMu-0JorepamMu | CiMeHOT ayauTopii
CIITLHOTHY (@mamazin.ua), po3irparii y
Facebook-rpymnax
ABpopa Telegram-kanainmu, [TapTHEpCTBO 3 TENerpam- AXTyanbpHO IS
Viber KaHanamu «HopHa 1’ ITHUIISD, €KOHOM-CETMEHTY
«SHIKKNY, (hIen-po3npoaaxi y
MECEHDKepax
Komiitouka | Facebook-rpymnu Pozirpaii HabopiB mo6yToBOi JlokanpHa
mict, Viber- ximil y rpynax Ty «bpoBapu- BITI3HABAHICTH Y
CHUTBHOTH; MICIEBI MapKeT»; MOCTHU BiJl JIOKaJTbHUX perioHax
JIOKaJIbHI Oyiorepu MiKpOOJIOrepiB

* Iloicepeno: pospobneno na ochoéi énactoz2o doceidy, mamepianis [1-10]

MapkeTuHroBi ctparerii npocyBaHHs (Ta0i. 2) mnependadaroTh aKTHBHE
BUKopucTaHHs digital-kaHamiB 13 3aMydeHHSIM 1H(IIIOEHCEpPIB, TEMaTUYHHX Ta
JIOKAIBHUX OJIOTEPIB Ta «PO3KPYTKY» CTOpiHOK drogerie OpeH/aiB B COLIAJIbHUX
mepexkax. Takui miaxig cropuse (GOpMyBaHHIO JOBTOCTPOKOBOI  JIOSJIBHOCTI
CIOXKHMBAYiB, afanTallii MApKETUHIOBUX KOMYHIKAIIM MiJ Pi3HI CHOKHUBYI CETMEHTH
Ta MIBUKOMY pearyBaHHIO Ha 3MiHH IMOBEIIHKU CIIOKMBAYIB ITi]1 Yac BIAHHU.

Bucnoéku ma nepcnekmueu nooaabuio2o0 PO3BUMKY O0CAIONHCEHHA.
[TpoBeneHuit aHajmi3 mokasae, mo puHOK drogerie-puteiity YKpaiHH Mae BHCOKY
CTIMKICTh Ta aJaNTHUBHICTH JI0 YMOB BOEHHOTO cTaHy. OCHOBHI TEHJECHIIT PO3BUTKY
bOTO PUHKY BKJIIOYAIOTh 3DOCTAHHS YaCTKU TOBAPIB MEPIIOT HEOOXITHOCTI, aKTUBHY
KOHKYPEHI[II0 MDK MepeXaMu-JiepaMH, pO3IMUPEHHsT reorpadii MpUCYTHOCTI Ta
BIIPOBA/PKEHHSI HOBUX (OpMATIB, 30KpeMa y TpemialbHOMY cerMeHTi. BomHouac
3HIDKCHHSI KYMIBEJIbHOI CIIPOMOKHOCTI Ta 3MIIIEHHS CHOXXHBYOIO IOMUTY
OOTPYHTOBYIOTh HEOOXIJHICTh BIIPOBA/PKCHHS THYYKHUX MApKETHHTOBHUX CTpaTerii
30yTy Ta mpocyBaHHs 3 akueHTOM Ha digital-iHcTpymeHTH, JOKanbHiI (opmaTH Ta

CHIBIPAIIIO 3 JIiIepaMu TyMOK.



[lepcnexkTuBY MOANBIINAX AOCTIHKEHB MOIIIBLHO CHPSIMYBATH Ha PO3POOKY
MPaKTUYHUX MEXaHI3MIB ajanTarlii Oi3Hec-mozenei drogerie-Mepex 0 TPUBAIUX
KpU30BHUX YMOB, aHali3 €()EKTUBHOCTI OMHIKAHAJbHHMX PIIICHb, a TAaKOX OIIHKY

BIUTMBY HOBUX CITO’KMBYHMX 3aIUTIB HA TOBAPHUN ACOPTUMEHT 1 LIIHOBY MOJITHKY.

Jliteparypa

1. Acomiamis pureiinopiB Ykpainu. URL: https://rav.ua (mata 3BepHEHHS
02.07.2025).

2. baropka M. O., Kagupyc I. I'., Muponoa O. O. Opranizamis 30yToBOi
JISJIBHOCTI Ta CUCTEMHM MApPKETHHTOBUX JOCHIIKEHb Ha MIiANPUEMCTBI. biznec-
nasicamop. 2022. T. 2, Ne 69. C. 54-61. DOI: https://doi.org/10.54929/2786-5738-
2022-4-04-02

3. Boitrouu C. ., KoBampuyk O. B. ®opmyBaHHS cTpaTeriuHux
MPIOPUTETIB MAPKETUHIOBOI JISJIBHOCTI MIANPUEMCTBA HAa PHUHKY Ha OCHOBI
OTIMTYBAaHHS CHOXKWBauiB. Exonomiuni nayku. Cepisn: Pezionanvna exonomixa. 2022.
Bum. 19. — C. 42-50. http://nbuv.gov.ua/UJRN/ecnre_2022 19 6.

4. Cartup, JI. M., Kenko, B. M., Illeuenko, A. O. Crparterii MapKEeTHUHTY
iHHOBalli y cdepi onToBoi Ta po3ApiOHOI  TOPTiBII  JJIS  IiJBUILNECHHS
KOHKYPEHTOCTIPOMOKHOCTI MIANPUEMCTB. AKTyajdbHI MUTaHHS €KOHOMIYHUX HAYK.
2025. Ne 9. https://doi.org/10.5281/zenodo.15181073.

5. Teorpadis puteitny-2024: B SIKUX perioHax Ta sIK MPEJCTaBICHI TpaBIll
OCHOBHHUX ramy3ed TopriBii Ykpainu. URL: https://rau.ua/novyni/geografija-ritejlu-
2024-10 (nata 3BepHeHHs 28.06.2025).

6. EVA cTBOpmiia oHNalH-TimepMapKeT Kpacu — IO 1€ 1 SIK BiH MPAIIOE.
URL: https://biz.nv.ua/ukr/markets/eva-stvorila-onlayn-gipermarket-krasi-shcho-ce-i-
yak-vin-pracyuye-50333529.html (naTa 3Bepaenns 28.06.2025).

7. 3apy6a B. 4., Ilapdentenxo I. A. Mapketunr po3apiOHOI TOPTIBII.
HAaBYAJIbHO-METOJIUYHUNA TOCIOHUK JJISI CTYJEHTIB €KOHOMIYHMX CIeIiaTbHOCTEH.
Xapki. HTY «XIII», 2019. 106 c.

8. Ooimirinuii caiit EVA. URL.: https://eva.ua (nara 3sepuenns 01.07.2025).



Q. OmHiKaHaIbHUMA MapKETHUHT: 11(0) e Take? URL:
https://www.adindex.ua/uk/omnikanalnij-marketing-shho-ce-take (30.06.2025).

10. Yomy mepesxka Watsons B Ykpaini nporpae koHkypeniito EVA ta Prostor
URL.: https://retailers.ua/news/menedjment/13719-chomu-mereja-watsons-v-

ukrayini-prograye-konkurentsiyu-eva-ta-prostor (mara 3sepueuns 02.07.2025).

References

1. Association of Retailers of Ukraine (2025), available at: https://rau.ua
(Accessed 25 June 2025).

2. Bagorka, M.O., Kadyrus, [.LH. and Myronova, O.0. (2022), “Organization
of sales activities and marketing research systems at the enterprise”, Biznes-
navigator, vol. 2(69), pp. 54-61.

3. Voitovych, S.Ya. and Kovalchuk, O.V. (2022), “Formation of strategic
priorities of marketing activities of the enterprise in the market based on consumer
surveys”, Ekonomichni nauky. Seriya: Rehionalna ekonomika, vol. 19, pp. 42-50.
Available at: http://nbuv.gov.ua/UJRN/ecnre_2022 19 6 (Accessed 25 June 2025).

4. Satyr L.M., Kepko V.M., Shevchenko A.O. (2025), “Strategies of
Innovation Marketing in Wholesale and Retail Trade to Increase Enterprise
Competitiveness. Aktualni Pytannia Ekonomichnykh Nauk”, No. 9. DOI:
https://doi.org/10.5281/zen0d0.15181073

5. Association of Retailers of Ukraine (2025), “Retail geography 2024: in
which regions and how players of the main trade industries of Ukraine are
represented”, available at: https://rau.ua/novyni/geografija-ritejlu-2024-10 (Accessed
25 June 2025).

6. NW (2023),“EV A has created an online beauty hypermarket — what it is
and how it works”, available at: https://biz.nv.ua/ukr/markets/eva-stvorila-onlayn-
gipermarket-krasi-shcho-ce-i-yak-vin-pracyuye-50333529.html (Accessed 25 June
2025).

7. Zaruba, V.Ya. and Parfentenko, I.A. (2019), Marketing rozdribnoi torhivli:

Navchalno-metodychnyi posibnyk dlia studentiv ekonomichnykh spetsialnostei



[Retail Marketing: A Study Guide for Students of Economics], NTU “KhPI”,
Kharkiv, 106 p.

8. Official site EVA (2025), available at: https://eva.ua (Accessed 25 June
2025).

9. Adindex.ua (2013), “ Omnichannel Marketing: What is it?”, available at:
https://www.adindex.ua/uk/omnikanalnij-marketing-shho-ce-take (Accessed 24 June
2025).

10. Retailers.ua (2023), “Why the Watsons network in Ukraine is losing
competition to EVA and Prostor”, available at:
https://retailers.ua/news/menedjment/13719-chomu-mereja-watsons-v-ukrayini-

prograye-konkurentsiyu-eva-ta-prostor (Accessed 25 June 2025).

Cmamms naoitiuina oo peoakyii 04.07.2025 p.



