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Anomauisn. Y cynacrnomy ceimi, 0e enodanbHa KOHKYPEeHYis ma weuoKull po36umox
MEeXHON02TI GUBHAUAIOMb GUCOKULL MeMN 3MIH, YUPpPoea mpanchopmayis cmae Kioyo-
8uUM paxmopom ycnixy oas bazameox nionpuemcms. OcodauU8o ye cmocyemvcsi ynpas-
JUHHS NPOOAdCaMU, 0e BUKOPUCMAHHSA YUDPOBUX MEXHON02IN CNPUSE 3HAYHOMY NiO8U-
WEeHHIO e(heKmUBHOCMi, Npo30pOCMi mMa pe3yabMamuéHOCmi Mop206oi OiSIbHOCHI.
Cmammst posensdae Cy4achi acnekmu 600CKOHANEHHS CUCEMU YIPAGTIHHS NPOOANCAMU
nionpuemMcmea 3 ypaxyeam-uam meHOeHyil yugposizayii. Poszensnymo 3nauenms
yughposizayii ons 30ymoeoi Oisb-HOCMI NIONPUEMCING, A MAKONC 6CMAHOGIEHO, U0
BNPOBAOINCEHHS YUDPPOBUX MEXHON02IU CNPUSE ABMOMAMU3AYIL PYMUHHUX Onepayil,
onmumizayii sumpam i NPUBUOWEHHIO BUKOHAHHS nocmasieHux 3aedanv. Hasedeno
XapaKmepucmuxy yu@pposux IHCmMpyMeHmie 01 NOKpaujerHs 30ymoeoi OisibHocmi
nionpuemcms, cepeod akux bio2u ma 8ioeo, coyianvhi mepeici (SMM), email-mapxemune,
SEO 0ns noninwenns noutykogoi euou-mocmi, CRM-cucmemu 05 YnpaseainHsa OaHuMU
KIIEHMI6, OHAQUH-peKIama, cnienpays 3 ingrioencepamu, a makodic IHCMpPYMeHmu
CMBOPEeHHs GI3YanbH020 Kowmenmy, sk Figma., 6iokpuearomv HOGI 20pu3oHmu 0is
aoanmayii 00 3MiH PUHKOB020 Cepedosuuyd. 3a3HaueHo, Wo 60HU CRPUSIOMb ONMUMI3AYil
30ymoeol OiAnbHOCMI OXONAIOIOYYU WUPOKULL HAOIp MexHiK, AKI CHPUAIOMb 3A7YYEHHIO
KIIEHMIB, NPOCYBaHHI0 moeapie i 30invuenno npooadicie. Pozkpumo ocobrueocmi ma
nepesazu 3acmocyeanusi CRM-cucmem 0Ons ynpaeninus npooasicem. 3asnaueno, wjo
CRM-cucmemu 6 30ymosiii  OisIbHOCMI  CRPUs-IOMb  asmomamu3ayii.  npoyecis,
00'€Onyiomb Oaui npo KAIEHMI6 Yy €OUHOMY Micyl, 800CKOHAMIOIOMb KOMYHIKAYII0 ma
3abe3neuyioms APULHAMMSL PIUeHb, 3aCHO8anux Ha aunanimuyi. lle npuzeodumsv 00
30IMbUEHHS. NPOOAdICIB, 3MIYHEHHS JOSAbHOCMI KIIEHMIE [ 3A2albH020 NIOBUUCHHS
egpexmuenocmi biznecy.

Knrouosi crosa: 36ymosa OisiibHicmoe, yugposa mpanchopmayis, nionpuemcmeo,
ONMUMIZAYIsl, KOMYHIKAYIs, YAPAGLIHHSA, PO3GUMOK, YUDPOST IHCmpYMeHmu
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Abstract. In today's world, where global competition and the rapid development of
technologies set a high pace of change, digital transformation is becoming a key success
factor for many enterprises. This is especially true in sales management, where the use of
digital technologies contributes to a significant increase in the efficiency, transparency
and efficiency of sales activities. In addition, the use of information technologies ensures
cost optimization, improves communication between sellers and buyers. Digital
transformation has become an integral part of modern business, and sales management is
no exception. Under the influence of digital technologies, sales processes are undergoing
significant changes, which requires enterprises to take new approaches and adapt to
changing market conditions. Digitalization also significantly improves sales management
by automating routine tasks, optimizing the use of data and creating a personalized
approach to interaction with customers using tools such as CRM systems, analytics and
artificial intelligence. This allows you to quickly respond to market changes, increase
productivity, develop new sales markets and make informed decisions based on big data
analysis. As a result, the business becomes more competitive and profitable. CRM for
sales today includes a wide range of functions: customer relationship management,
maintaining a contact database, automating orders from marketplaces and online stores,
coordinating team work, as well as project and production management. But the main
goal of such systems is to ensure sales efficiency. In particular, CRM should allow you to
collect leads, create sales funnels, track the progress of deals, analyze the effectiveness of
each sales person and generate data for strategic planning of sales activities. The choice
of a CRM system should be made taking into account the individual needs of the business
in order to develop more actively. Thanks to their use, you can build an omnichannel
communications system and maintain contact with each client. In today's digital world,
transformation is fundamentally changing approaches to sales management, turning this
area into a multifaceted activity that requires interdisciplinary analysis and adaptability.
Traditional management functions - planning, organization, motivation and control -
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remain relevant, but are taking on new forms due to digitalization and the need to

process large amounts of data.

Keywords: sales activities, digital transformation, enterprise, optimization,
communication, management, development, digital tools

IMocTranoBka npo6Jjemu. Y cydac-
HOMY CBITI, JI¢ IJI00ajibHA KOHKYPEHIIIS
Ta CTPIMKHH pO3BHTOK TEXHOJOTIH
3aJal0Th BHCOKI TEMITH 3MiH, IHU(PpOBa
TpaHchopmallis cTae KIFOUOBUM (akKTo-
POM yCHiXy ajisi 0araTbOX MiAMPUEMCTB.
Lle ocoOmMBO axkTyalbHO TpPU YIpaB-
JMiHHI TpoJakaMH, Je 3aCTOCYBaHHS
IUGPOBUX TEXHOJNOTIH CHpusie 3HaY-
HOMY MiJIBUIIEHHIO e()EeKTHBHOCTI, MPO-
30pOCTi Ta OmepaTUBHOCTI 30yTOBOT
nismbHOCT. KpiM TOro, BHKOpPHCTaHHS
iHpOpMAIITHUX TEXHOJOTiH 3abe3meuye
ONTHMI3aIlil0 BUTPAT, MOKPAIIyE KOMY-
HIKAIll0 MDK TMPOJABLSMU Ta IOKYII-
ISIMH.

Brim, BOpoBaJKeHHS HPPOBHX
TEXHOJIOTIH y TPOIECH YIpaBIiHHS 30y-
TOBOIO JIISUTHHICTIO CYIPOBOJKYETHCS
MIEBHUMH BUKIMKaMH. 30Kpema, Iie MoT-
peba B 3HauHHMX (IHAHCOBUX pecypcax
JUIS  TpUa0aHHS HOBHUX TEXHOJIOTIH,
MEpPEIiAroToBKa MepcoHaay Ta mnepedy-
JI0Ba OpranizamiiHoi cTpyk-Typu. OKpiM
TOro, 0Oarato MiAIPUEMCTB JIOCI HE
MawTh 4iTKOi crparerii  1udpoBoi
Tpanchopmaiii, Mo oOMexye pealiza-
[il0 iXHBOIO KOHKYPEHTHOTO TIOTEH-
miaty.

Orasjx ocTaHHIX AOCTiTXKeHb Ta
nyoaikauiii. I[Ipobnemu ympaBniHHS
MpoaXaMy € TIPEIMETOM JIOCTiKEHb
0araThOX SK BITYM3HSHUX, TaK 1 3apy-
ODKHHMX yYeHHX, cepen HUX TiMueHKO
OA., Hauyn O., Pangucekmii C.,
Byxxumcpka K.O., Mimyk LII., 3anora
H.I., Ceprienko O.A., Mamienko M.A.,
Beus A.JI. , Mamrok H.O., KoBinbko
O.M., Ilommyk LI, Ipaneuko H.P.,
OxoHcbkuii M.B. Ta in. [1-8]. ¥ HaBe-
JICHUX JIOCTIIDKCHHSIX 3HAayHa yBara
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NPHUIIISETECS  BHBUCHHIO  30yTOBOI
JISUTBHOCTI SIK TPOIIECY peaizaliil ToTo-
BOI MPOJyKIIii Ha PUHKY Ta OpraHizaii
TOBapHOro OOMIHY JJIsI OTpPHUMaHHS
npuOyTky. OcobnuBa yBara TaKOX
aKIEHTYEThCS Ha Tpojiakax B [HTepHeri,
SK TIO0AaTBHOTO TPEHAY PO3BUTKY
30yTOBOI1 JISUTBHOCTI, IIO PO3KPUTO B
poborax Hikonaenka 1.B., Kpayca C.,
Kanmpnepou-Monre E., Benrmepa C.,
I'yenui I1. ta in. [9-13]. Lle BnnuBae Ha
BCl acneKkTH KepyBaHHsS, OCOOIMBO Ha
MPOIIECH YIPABIIHHS POAAKAMH.

3 ormsAny Ha 1€, MUTaHHS THPPO-
Bol TpaHcdopmalii y cdepi ynpapIiHHS
30yTOBOIO JIISUTBHICTIO HAOUpae 0coOH-
BOI aKkTyaJbHOCTI. JloCHiKEHHS Yy
[[OMY HANpsIMKY JO3BOJSIE BU3HAUYNUTH
e(EKTUBHI MiIXOIU 10 BIPOBAIKCHHS
HUGPOBUX TEXHOJOTH, OIIHUTH TXHIN
BILIMB HAa PE3yJbTATUBHICTH MPOJAXKIB i
3alpONOHYBATH MPAKTUYHI PEKOMEH/a-
i1 17151 KOMIIaHil, SIKi MParHyTh yI0CKO-
HAJIUTH CBOIO 30yTOBY IiSUTBHICTH B
YMOBaX U(PPOBOT EKOHOMIKH.

3aBaanHs JocCHiTxKeHHA. MeToro
JOCITIDKeHHS € 1udpoBa TpaHchopMma-
i Tpolecy YIPaBIiHHSA MpPOJaKaMH
MiAPHEMCTBA  IIUIIXOM ~ BU3HAYCHHS
OCHOBHHUX aCIICKTiB, MepeBar i BUKIUKIB
IBOTO TPOIECY Yepe3 PO3pPOOKYy peKo-
MEH/Iallif, sIKi JOMOMOXYTh OOpaTH Ta
BIIPOBIUTH HakKpali nudposi iHCTPY-
MEHTH JUISl TiIBUIICHHS e()eKTHBHOCTI
YIpaBITiHHS 30yTOM.

OcHoBHMII  MaTepian  gociia-
skeHHs. Lludpora Tpanchopmariis crana
HEBIJ’€MHOI0  CKJIQJIOBOI0 CY4acCHOTO
Oi3Hecy, 1 yImpaBIiHHsI MPOJaXKaMH HE €
BuHsATKOM. [lin BrMBOM 1H(POBUX
TEXHOJIOTIH TporiecH 30yTy 3a3HaloTh
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CYTTEBUX 3MiH, 11O TOTpedye Bim TMij-
MPUEMCTB HOBHUX IIJIXOMIB Ta ajarTariil
JI0 MiHJIMBHX PUHKOBHUX YMOB.
udposizamis TakoX 3HAYHO MOK-
palllye yrpaBiiHHS MPOJAaKaMH, aBTO-
MaTH3YIOUH PYTHHHI 3aBJaHHs, ONTHMi-
3YIOUM BHKOPUCTAHHS JIAHUX 1 CTBOPIO-
I0YM  TIEPCOHAI30BaHMN  MWiAXiA 0
B3a€MOJIi 3 KIIIEHTaMHU 3a JOIIOMOT'OI0
TaKkuX iHCTpYMeHTiB, sik CRM-cucremu,
aHaJIITHKA Ta ITy4HU iHTenekT. Lle nae
3MOTYy  ONEpPaTHBHO pearyBaTH Ha
PUHKOBI 3MiHH, MiJIBHITYBaTH IMPOIYK-
TUBHICTh, OCBOIOBAaTH HOBI pUHKH 30yTy
i yxBadroBaTH OOIPYHTOBaHi pIllICHHS
Ha OCHOBI aHaJi3y BEJIUKUX JaHUX. Y
pe3yabTaTi Oi3HEC CTa€ KOHKYpPEHTO-
CIIPOMOJKHIIIINM 1 peHTa0eIbHIIINM.

Bigsnaunmo, 10 OCHOBHHUMHM ac-
MeKTaMHl BIUIMBY IUdposizamlii  Ha
yIpaBITiHHS MpoAakamu € [14]:

- aBTOMATH3allisl IPOIIECiB. 3ampo-
BaJDKCHHS U(DPOBHUX TEXHOJIOT1H, TAKKX
sk CRM-cucremrn W MapKeTHHTOBI
mwiaTdopmu, crpoirye oOpoOKy TaHHX,
VIpaBITiHHS 3amacaMd, KOMYHIKAIiio 3
KITIIEHTaMH Ta KOHTpPONb mponaxis. Lle
JO3BOJISIE  CKOPOTUTM  BUTpPATH  H
MiHIMI3yBaTH PU3UK ITOMHJIIOK;

- aHaJI3 BEJIMKUX OOCAriB JaHUX 3a
JIONIOMOTOK0  IITYYHOI'0  IHTEJIEKTY.
CyuacHi UQpOBI pillieHHS MOXKYTb 301-
paTH Ta aHaJi3yBaTH BeIMUYE3HI HaOOpH
JaHWUX JUIS BUSBJICHHS PUHKOBUX TEH-
JICHIIIH, PO3yMIHHSI MOBEIIHKH KIIEHTIB
Ta OI[HKK e(QEeKTUBHOCTI MapKETHH-
ropux crpateriid. LTy4Huii iHTENEKT
JIONIOBHIOE 1[I 3YCHJUIS, ONTHMI3YIOUYH
IIHOYTBOPEHHS, TPOTHO3YIOUH KOJIH-
BaHHS TIONHTY Ta MPOMOHYIOYH IEpCo-
HaJIi30BaH1 PEKOM EHIaIlii;

- TOKpalIeHHS! KIIEHTCHKOTO J0C-
Biny. Ludporizamis 30arauye B3aemo-
IO 3 KIIEHTaMU Yepe3 OHJIaiH-IIaT-
¢dbopmu, 4at-60TH, colialibHI MEpexi Ta
IHIMBIAyaJIbHI KOHTEHT-CTpATETil, CIIpH-

SFOYM TIUOLIN 3aJTy4eHOCT1 Ta JIOSUTb-
HOCTI;

- oOrpyHTOBaHa MiATPUMKa MpPU-
HATTA pilieHb. BukopucToByloun aHa-
JMTUKY B PEXUMI PEATBHOrO0 4Yacy Ta
creriaibHi  IHCTPYMEHTH  3BITHOCTI,
MEHE/DKEPU MOXYTh OTPUMATH JOCTYI
JI0 TOYHUX JaHUX JUisd (popMyTroBaHHS
CBOEYACHHUX Ta CTPATEriyHHUX pilllcHb
IIOJI0 OIepaliii 3 MPoJaky Ta MapKe-
THUHTY;

- MOXJIMBOCT1 PO3IIUPEHHS PUHKY.
Hudposwuii mporpec 3ade3neuye Oesme-
PEIIKOAHMM MiAXiJ O BMXOAY Ha HOBI
PUHKH, BKIIOYAIOYM MDKHAPOIHI, THM
CaMHM PO3IIMPIOIOYM TOTEHIIa OXOIl-
JIEHHS KOMIIaHiH;

- MiJBUILIEHHS KOHKYPEHTHOI Tepe-
Barn. Opranizailii, siKi aKTHBHO BIIPO-
Ba/UKYIOTh U(pOBi3aIiio, HEMUHYYE
CTaOTh OUIBII THYYKUMHU, () eKTHBHIMH
Ta IHHOBAIIIMHMMH Ha PUHKY, IO IMPO-
MoHye IM 3HAYHy TiepeBary B KOHKY-
PEHTOCIIPOMOXKHOCTI.

[Ipote, okpim mepeBar nugposiza-
i 30yTOBOI MisJIbHOCTI CTHKAETHCS 3
HU3KOIO HEJOMIKIB Ta BUKJIUKIB.

OCHOBHI BHKJIMKH, SIKi CYIPOBOJI-
KYIOTh UQPOBI3ali0 30yTOBOI Misiib-
HOCTi, OXOIUTIOIOTh 3Ha4YHi (iHAHCOBI
BUTpPaTH Ha TEXHOJNOrii Ta iH(ppa-
CTPYKTYPY, HEOOXIOHICTh 3aJydeHHS
kBamidikoBaHuX  (axiBmiB,  3arpo3u
kibepOe3meku, omip IepcoHany A0 3MiH,
a TaKOX IHTErpamilo iCHYIOYHX 3acTa-
pimux cucreM i3 HOBHUMH IH(DPOBUMH
pillICHHSMHU.

PosriisiHeMo  nerasnbHIllE  HasBHI
po0JieMH, TIOB'sI3aH1 3 TEXHOJIOTISIMH Ta
iH(pPaCTPYKTYpOIO, a caMe:

- BHCOKI BUTPATH Ha BIPOBAKCHHS
muppoBux maardgopm. dns mammx i
CEpelHIX MIANPUEMCTB 1€ OCOOJUBO
CKJIaJJHO 4epe3 3Ha4yHi  (iHAHCOBI
BKJIQJICHHSI B TIporpaMHe 3a0e3nedueHHs,
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o0NajiHaHHS Ta MEpeXeBy HPPACTPYK-
Typy; . . .

- IHTerpamisi 3acTapiiiX CHCTEM.
Hiroun iHdopmariiiHi cucreMu 0araThox
KOMITaHiil 4acTo BaXKKO CHHXPOHI3YBaTH
3 Cy4acHUMH IUPpoBHMH 1atdop-
MaMH, IO CTBOPIOE MPOOJIEMH CyMic-
HOCTI Ta 3HMXKYE e(EeKTHBHICTB;

- BHOIp BIAMOBIAHMX TEXHOJOTIMH.
[upoka mpormo3uilist TUPPOBHUX pillieHb
HA PUHKY YCKJIaJIHIOE BUOIp ONTHUMAllb-
HOT'O BapiaHTy JJIsl KOHKpETHUX Oi3Hec-
norped i cTpaTerii.

[MuTaHHs, sIKi BHHUKAIOTh Y POOOTI
3 IePCOHANIOM, 1I€:

- nedinuT KBaNiiKOBAaHUX KaJpiB.
udposizaiis BUMarae CreliaiicTis i3
HOBHMH KOMIICTCHIIISIMHA, TaKUMHU SIK
aHaJIITHKA TAHUX, TUPPOBUIA MAPKETHHT
1 po0OTa 3 TEXHOJIOTISIMH, aJie HA PUHKY
mpaii 4YacTo CIOCTepiraerbesi iX Hec-
Taya;

- orrip 3miHam. CTpax repesa TeXHO-
JIOTIYHAMH HOBOBBEJCHHSMH, 3MIHOIO
poOOUMX TPOILIECIB UM MMOBIPHOIO BTpa-
TOI0 poOOTH MOXXE BHKIUKATH Y CIIiB-
poOITHUKIB ~ HeOakaHHS  TPUIMATH
HOBOBBEJICHHSI;

- TepeHaBuYaHHS CHIBPOOITHHUKIB.
Jnst yeniniHoro BIpoOBajpKeHHS nudpo-
BUX CHCTEM HeOOXiIHI HaBYaHHA Ta
PO3BHTOK HOBOTO HaOOpy HABHYOK, IO
norpedye 10aTKOBUX PECypCiB 1 yacy.

[omo mpoGiieM Oe3meKku JaHUX TO,
JI0 HUX BIIHOCSTH:

- 3arpo3u kibepOesneku. Ludposi
miathopMu MOXYyTh OyTH 00'eKTamu
XaKepChbKHX aTak, TOMYy Oi3Hecy Bax-
JUBO IHBECTYBATH y HAJIMHWUH 3aXUCT
iH(OpMAIIii BiJl BTpAT UM MOIIKOKEHb;

- KOH(IACHIIHHICTD ITaHHX.
OOpoOka BEIMKMX MAaCHBIB JIaHUX
KITIEHTIB BHMMara€ CyBOPOrO BHKOHAHHS
CTaHJIAPTIB 3aXUCTy ocoOucToi iH(op-
Malrii;
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- 4KIiCTh 1 UUIICHICTH JAHUX.
Hegipui a00 HEMOBHI AaHI MiIBUIIYIOTh
PHU3UK NPUHHATTS XUOHUX PIllICHb, TOMY
iXHS JIOCTOBIPHICTb Ma€ OyTH IIpio-
puteroM y poOoTi iudpoBUX cUCTEM.

Crpareriuni Ta  oprasi3ariiiHi
npobiemMu:

- (QopmyBanHs gieBoi 1UPPOBOI
crparerii. Bu3HaueHHs 4iTKOi Ta pea-
JMCTUYHOT cTpaTerii, ska TapMOHIHHO
MO€THAE TPAAUIIIHHI Ta HU(POBI METOIM
POOOTH, € BaXKJIMBUM KPOKOM JUIsI TOCSIT-
HEeHHs Oi13Hec-1IIeH.

- Kopekiis OizHec-momenen. Llud-
POBi3allisl 3MYIIY€E MEPErIIaTH ICHYIOY1
MOJIeNT1 BeJIeHHs Oi3HECy, afanTyruH ix
JI0 HOBHX YMOB ITU(PPOBOT €KOHOMIKH.

- ouinka edexktuBHOCTI. [l MOHI-
TOPHUHTY BIUIMBY BIIPOBAKEHUX IU(PO-
BUX DillleHb HEOOXIIHO PO3POOUTH HiTKi
MOKAa3HUKH PE3yJIbTaTUBHOCTI 30yTOBUX
MPOIIECIB.

HaBeneni BUKIMKM  BHMAararloTh
KOMIUIEKCHOT'O MIAXOMY JUIsS YCHIIITHOTO
nepexony no iudposizaiii, 3ade3mnedy-
I0YH KOHKYPEHTOCITPOMOXKHICTD Ta CTii-
KAH pO3BHTOK Oi3Hecy. TakuM UYHHOM,
nUQPOBI3allS € MOTYXHUM IHCTPYMEH-
TOM PO3BHTKY CydacHOro Oi3Hecy,
OlHAK 11 BIOPOBAJKEHHA BUMArae
pETEeNBLHOr0 BpaxyBaHHS sIK IepeBar, TaK
1 MOTEHIIWHUX pHU3HKIB. bamanc Mix
TEXHOJIOTTYHUMH HOBAI[ISIMH Ta TPaju-
LIHHUMHU MIIX0JaMH J10 POOOTH JIOMO-
Mara€ KOMIIaHisIM aJanTyBaTHCSA [0
HOBOTO cepeJoBUIa Ta ePEKTUBHO
BHUKOPUCTOBYBATH HOTO MOKITUBOCTI.

VY tabmuiii 1 HaBeneHO MepeBaru Ta
HeNoNiKK BIUMBY nudposizaiii Ha 30y-
TOBY JiSUTBHICTb.

Bimznaunmo, 10 OJHUM i3 KIIIOYO-
BUX BIUIMBIB NU(POBUX TEXHOJOTIH Ha
cdepy ympaBIiHHS MPOIAKAMHU € 3aIy-
YeHHS SIK HaWOUTbIIO KiTbKOCTI TOKYII-
IiB, JJS YOr0 BaXJIMBO IOEIHYBATH
pi3HI KaHaaM Ta Meroau [15]:
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Tabnuys 1

Ilepesacu ma nedonixu yugposoi mpancgopmayii 30ymoeoi disivHocmi

ITepeBaru

Hepnomnikn

Pozwupenns punxy

Ludposi iIHCTPYMEHTH J103BOJISIIOTH
OXOIUTIOBATH TII00ANBHY ayJJUTOPIIO Ta
3a]y4aTd HOBHX KITI€HTIB 4epe3 iHTepHeT-
MarasuHu i onnaiH-iatdopmu. Le Big-
KpHBa€E MOXKITUBOCTI JJIsl MaCIITa0yBaHHS
0i3Hecy 0e3 reorpad@iyHIX 0OMEKEHb.

Tocunenuns koukypenyii

3pocTaHHs AOCTYIY 0 TUPPOBHX
maT(opM 3HaYHO YCKIIaJHIOE OOPOTHOY
3a yBary CIIO’)KWBayiB, CTUMYJTIOIOUYH
KOMITaHil MOCTiHHO IIyKaTH iHHOBAIHHI
MIJXOU J0 TPOJAXKIB.

Bnuowcenns sumpam

MexaHi3allis MPOIECIB, BUKITFOUCHHS
MTOCEPEIHUKIB 1 ONTUMI3aIlis JOTICTHYHUX
pillieHb JJO3BOJISIOTH 3MEHIIUTH ONepaniiHi
BHUTpPATH, 1110 MMO3UTUBHO BILIMBAE Ha
MpUOYTKOBICTH KOMIAHIT.

Texuiuna 3anesicHicms

Bynp-siki Henonaku B poOoOTi
MPOrPaMHOro 3a0e3eUCHHS YU
MEpEKEBUX PECYPCIB MOKYThH CYTTEBO
BIUIMHYTH Ha MOYKJIMBICTh BUKOHAHHS
orepailiii, yroBiIbHIOIOUN TporiecH abo
HaBITh 3YNHUHSAIOYH 30yTOBY JisUTBHICTS.

THoxpawena ananimuxa

Bukopucranus iupoBUX TEXHOIOTIH
3a0e3rnedye JeTadbHUI aHai3 JaHUX PO
MOBEIIHKY CIIOKMBAYiB, iXHI BIIOJT00aHHS
Ta motpebu. Taka iHdopmaris gomomarae
po3pobIsiTH OUIBII eEeKTUBHI cTpaTerii
B3a€MOJII1 3 KITIEHTAMH

Pusuxu xibepbesnexu

30epiranHs BETMKOI KUTBKOCT1 JAHUX TTPO
KITIEHTIB pOOUTH KOMITAHIIO BPa3JIMBOIO
JI0 aTak XakepiB 1 BUTOKIB iH(popMaIli,
10 MOJKE 3aBJATH IIKOJH PeryTarlii

Ta (hiHAHCOBIH CTAOLIIBLHOCTI

Ilepconanizayis npono3zuyiii
MOXITUBICTh CTBOPIOBATH 1HIIUBITyalbHI
MPOIO3HMIIIT /TS KOXKHOTO KJIIEHTa CIIPUsE
MTOCUJICHHIO X JIOSUTBHOCTI Ta (hopMy€e
KOHKYPEHTHY IIepeBary Ha pUHKY.

Bucoxi ineecmuyii

[HTerpamis muppoBUX IHCTPYMEHTIB,
HaBYaHHS [IEPCOHAITY Ta MOJICPHI3aIlis
ICHYIOUMX CHUCTEM MOTPEeOyIOTh 3HAYHUX
BUTPAT, SIKi MOXKYTb BUSIBUTHCS (DiHAHCOBO
OOTSHKIMBUMHU JUIA 0araTboX KOMITaHIM.

1liosuwenns npooykmuernocmi
ABTOMAaTH3aIlisl PYyTUHHHX 3aBJIaHb
3BUTBHSIE Yac CMIiBPOOITHHUKIB JUTS
BUKOHAHHS CKIIQJHIIINX CTpaTEriYHIX
(GYHKIIIH, 0 ONTHMI3y€e BHYTpIilIHI Oi3Hec-
MPOIIECH.

Couyianvua izonayis

[Nepexin 10 OHIAHH-KOMYHIKAIii 3MEHIITy€e
MOXIIUBICTD KHBOT'O CITUIKYBAaHHS MK
MOKYIILIEM 1 MPOJaBIeM, 110 THOI MOXe
BIUTMHYTH Ha PiBEHb JIOBIPH KITIEHTIB Ta
(dhopMyBaHHS JJOBIOTPUBAIINX BiJIHOCHH.

IDicepeno: cpopmosana asmopamu wa ocrosi [9,11,14]

- OHJIAWH-MApKETUHI, BKIIOYHO 3
TapreTOBaHOK PEKIaMOI0, KOHTEKCTHOIO
PEKIaMOI0 Ta aKTHBHICTIO B COIMEpe-
xKax;

- odnaliH-IHCTPYMEHTH, TakKi SK
POBIOBCIO/DKCHHS JIUCTIBOK 1 y4acTh y
MICIIEBHX 3aX0/ax;
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- TPOBEACHHS aKI[iii — B3HHUXKOK,
OOHYCIB 1 KOHKYPCIB.

He wMeHm 3HauymmuM € BAOCKO-
HaJIeHHs cepBicy, GOpMyBaHHS KII€HT-
CbKOi 0a3W 3a JIOMOMOTrOI0 MpOorpam
JIOSTTLHOCTI, CTBOPEHHS YHIKAJIBHOI TOP-
rOBOT MPOIO3UIliTi Ta AKTHBHA B3a€MOIIS
3 ayAuTOpi€r0 depe3 yCi JOCTYIHI
KaHaJIi KOMYHIKaIlil.

OCHOBHMMHU [H(PPOBHUMH IHCTpPY-
MEHTaMH TIPH IIbOMY BUCTYMAIOTh [16]:

- ONOTiHT 1 BiJIGCOMApKETHHT, SKi
0a3yloTbcsi HAa CTBOPEHHI EKCIEPTHOIO
KOHTEHTY, HAaIllpHKIaJ Ha TuaThopMax
Ha kmraiaT YouTube, mas 3aiiikaBiaeHHS
ayauTopii;

- CcOLiaJbHUH  Meia-MapKEeTHHT
(SMM), mo no3Bonsiec epeKTUBHO KOMY-
HIKyBaTH 3 KJII€EHTaMH, (OpPMyBaTH
BIII3HABAHICT, OpEHAY Ta IPOCYBaTH
MPOYKIIIIO Yepe3 ColiaabHl MEpexi;

- email-MapkeTHHT J1ae 3Mory Oyay-
BaTU TPSAMUK 3B'SI30K 3 ayJIUTOPIEIO
4yepe3 eNEKTPOHHY TOIITY, BHKOHYIOUH
3aBlIlaHHA 3 MPOCYBaHHS, OTPUMAaHHS
BIJITYKIB 1 MOKpaIlleHHS JOSITLHOCTI;

- iHQIIOeHCep-MapKETHHT Tiependa-
yae coiBmpam 3 OnorepamMu  abo
IHIIUMH JTiepamMu IyMOK, SIKi MaroTh
BEIIMKY JIOBIPY cepell CBOET ayTUTopif;

- KOHTEHT-MapKETHHT CIIPSIMOBa-
HUIl Ha CTBOPEHHS Ta MOLIMPEHHS I[iH-
HOi iH(popMmarii, sika Jomomarae 3aiy-
YaTu i yTPUMYBATH IUTLOBY ayJUTOPIIO;

- SEO (Search Engine Optimiza-
tion) 3a0e3reuye ONTUMI3AIliI0 BEOCAUTY
JUISl 3pOCTaHHS Or0 BUJMMOCTI B TTOIIIY-
KOBHX CHCTEMax;

- CRM-cucremn € eheKTHBHIM
3ac000M YIIPaBIIHHS BiTHOCHHAMHU 3
KIIEHTaMH, J03BOJISIFOUM 30UpaTH JaHi
Ta BIPOBAKYBAaTH IEPCOHAIII30BaHI
cTparerii.

BigznaunmMo, 10 BUKOpPHCTaHHS
CRM s mponaxiB J03BOJSIE 301Ib-
muTH X Ha 29 % 1 MONINIIKMTH MPOLEC
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rutanyBanHs Ha 39 %. Cy0’ektu rocro-
JApIOBaHHs, SIKI TOYMHAIOTH IMpAaIfio-
BaTH i3 CUCTEMOIO, BXKE 3a MEepUINi piK
EeKOHOMJISITh 110 17 poOoYmMx TOAWH Ha
THXAeHb. Lleil yac MoXxHa crpsMyBaTH
Ha Oe3mocepenHiii po3BUTOK Oi3HECY,
POl YM HaBYaHHSI [IEPCOHAITY.

KitrouoBrMHU KpHUTEpisSIMH, 5IKi BAPTO
BpaxoByBatH nipu BuOopi CRM-cucremun
€[17]:

- (YHKIIOHANBHICTS. Bapto
MpoaHaii3yBaTH  JOCTYNHI  (QYHKIIT
CRM i nepekoHaTucs, 110 BOHHM Bij-
MOBIIalOTh  MOTpedaM  BiJAIMOBIAHOTO
0izHecy. Cepell KIIFOYOBUX MOMKIMBOC-
Tel MOXYTh OYyTH YIpaBIiHHS KOH-
TaKTaMH, BOPOHKH TIPOJaXiB, IHCTPY-
MEHTH JJIs MapKeTHHTY, aHalliTHKa
TOIIO;

- inTerpamis. HeoOxinHo BU3HA-
YUTH, HacKiIbkk BuOpana CRM min-
TPUMY€ IHTErpamilo 3 IHIIUMH IHCTPY-
MEHTaMH, SKi B)KE BHKOPHCTOBYE ITif-
MPUEMCTBO, HANPUKIAJ, Ui PO3CHIIOK
abo Oyxranrtepchkoro o6jiky. Lle cyr-
TEBO BIUIMHE HAa €()EKTUBHICTH pOOOTH;

- iHTepdeiic 1 3pyuHicTh. 3pyd-
HUH, IHTYITUBHO 3pO3yMinuii iHTEpdeiic
CTIpUsiE MIBUAKOMY OCBOEHHIO CHCTEMH
CHIBPOOITHUKAMH, IO BaXKJIIUBO IS
MPOITYKTHBHOCTI KOMaH/IN;

- wmacmraboBanicte.  O0upatn
CRM jominbHO 3 ypaxyBaHHSIM MOTEH-
niiiHoro posmmpenHs Oi3Hecy. [lpor-
pamHe 3a0e3MedeHHs] Ma€ JIErKO aamnTy-
BaTUCA J0 HOBUX MOTPEO MiIIPHEMCTBA
Ta 30UIbIICHHS 00CSTY JaHUX;

- Oesmeka AaHMX. 3axUCT iHPOP-
Mamii € KPUTUYHHM acheKToM. Tox
HEOOX1IHO 10aTH Mpo Te, 100 cucTeMa
3a0e3nedyBaja BUCOKHH PpiBeHb 0e€3-
TIeKH;

- migTpuMmka i HaByaHHA. Jloc-
Tyl JI0 TEXHIYHOI MiATPHUMKH Ta Mare-
piaiiB ajisi HaBYAHHS MEPCOHAY TaKOXK
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BiJlirpae 3HAYHYy POJb y BIPOBAKEHHI
CRM.

CRM s mpojaxiB — ChOTOJHI
BKIIIOYA€ IIUPOKUN CIEKTp (QYHKITIMH:
YIPaBIiHHSA KIIEHTCHKUMHU B3a€MOBIJI-
HOCHHAMH, BEIEHHS 0a3d KOHTAKTIB,
ABTOMATH3allil0 3aMOBJICHb 13 MapKeT-
TUTEHCIB 1 OHJIAHH-Mara3uHiB, KOOpAWHA-
if0 poOOTH KOMaH/HM, a TAKOX YIpaB-
JIHHS MPOEKTAMHU 1 BAPOOHHUIITBOM. AJie
OCHOBHa MeTa TaKHX cuUCTeM 3abe3-
MEeYUTH Ce(PEKTUBHICTh MPOAAXKIB. 30K-
pema, CRM wmae no3BoysITH 30MpaTH
JM, CTBOPIOBATH BOPOHKH IPOJAXIB,
BIJICTEXYBaTH TPOTpec yroj, aHa-
Ji3yBaTH e(PEKTHBHICTb POOOTH KOXK-
HOro cein3za Ta (opMyBaTH AaHi IS
CTpaTeriyHoro IulaHyBaHHS 30yTOBOI
JUSUIBHOCTI.

OcobnvBe 3HaveHHS Mae (YHKIIis
300py gimiB. [loTeHuifiHi  KJTIEHTH
MOXYTh HAJXOIUTH 3 PI3HUX JKEpe:
COIIMEPEX, MECCHDKEpIB, CaWTiB abo
tenedoHii. 3aBIaHHA MIANPHEMIST —
00’eqHaTy BCi L 3alUTUA B €QUHIN 0asi
MaHux 1 KBamigikyBath iX  JUIA
nojaneiioi podorun. Came Tyr CRM-
CHCTEMH JIeMOHCTPYIOTh CBOI IEpEBaru:
BOHH CTBOPEHI 32 MPUHIIUIIOM «EJUHOTO
BiKHa», II0 J03BOJISE IHTErpyBaTH BCI
KaHaIM KOMYHIKallii B OJWH 3pyYHHH
iHTepdeiic.

CRM Ttakox 3a0e3rnedye aBTOMa-
TAYHHUEA PO3IOJILT 3a5BOK MK MEHEDKE-
pamMu 3aJeXKHO BiJ| JDKepena 3almuTy 4H
BIJIIIOB1IaJIbHOT Yepru. Y KapTIli KOXKHOT
BOPOHKH BIJIOOpakaeThbCs BIAMOBIAAIb-
HUI MeHepKep, KaHaJI OTPUMAaHHS Jija,
noxani davnm (mokymeHnTH abo §oto),
HOTaTKH U craH oratd. [loreHuiiHOMY
KITIEHTY 3py4YyHO HAIMCaTH YW 3aTelie-
¢donyBaTH TpAMO 3 cHCTeMH. TaMm ke
30epiraeTbcst BCs iCTOPIsl MEPEUCOK Ta
J3BIHKIB — CEHJI3Y JIErKO TOBEPHYTHUCS
JI0 TIONIEPENHIX Ieperopopie ado oiri-
HUTH SKICTh pOOOTH KOMaHIH.

Yci KOHTaKTH, sIK1 BIaj0cs 3i0patH,
30epiratoThcs B cuctemi. 1o mo3Bossie
3py4HO 3B’S3aTHCS 3 MOTCHIIHHUM
KITIiEHTOM 0e3mocepe/IHbO Yepe3 KapTKy
BOpPOHKH — HAIMCATH TIOBIIOMIICHHSI 200
3arenedonyBatu. Ictopis BCix mepemnw-
COK YM PO3MOB, IO 3JIHCHIOBAIHCS Y
cucteMi (B po3aini «Hatu»), 10 TaKoX
apxiByetbesi. Lle mo3Bonsie nerko 3Bep-
HYTHUCSA JO TONEPEIHIX OOroBOpPEHb,
mob 3ragatu jgerani Oeciim YW Tepe-
BipuTH epeKTHBHICTH pOOOTH ceitnza.

HaiiBaxxnupilme — THYYKICTh Ta
3pYYHICTh I1HCTPYMEHTY. Y XOpOIIii
CRM-cucremi  KopHCTyBadi MOXYTh
CaMOCTIMHO 3MIHIOBAaTH Ha3BH €TaIIiB, iX
KUIBKICTh Ta TOPSIOK — ajpke OizHec-
MPOIIECH 3aBXKIU AJalTYIOThCsS J0 pea-
T pUHKY.

Oxpema yBara IpUIUISETHCS «UIHC-
Tiii 6a3i». CTBOpeHHsS NPOdiII0 MOKYI-
s 3aifiMae JuIle Kigbka KimikiB. Tak, €
JIBAa BapiaHTH: BUOpATH KITIEHTa 13 BXKE
HasSBHUX y CHUCTeMi (3a iM'siM, HOMEpOM
tenedony uu email) abo JoaaTH HOTo sIK
HOBUH 3aIHC.

Takox, UIg MiABUINCHHS PIBHS
nponaxie iHcTpymMeHTH CRM-cucremun
MIPOTIOHYIOTH HacTymHe [17]:

- yHiBepcaJbHE BIKHO Ui 300py
3asBOK (JTiMIB) 3 YCiX JpKEpen, TaKuX SK
caiitn, Google-popmu, Facebook Lead
Ads, KBi3H, MECEH][KEPH Ta COIIMEPEXKI;

- BOPOHKH, SIKi MOXKHA JIETKO aJar-
TyBaTH JI0 PI3HOMaHITHHX TIPOIIECiB,
BKJIKOYAKOYM MEPIIMA MPOJaX, YIOAH,
BE/ICHHS TIPOEKTIB YU yTPUMAaHHS KITi€H-
TiB;

- 3py4YHHHA KaHOaH Ui yIpaBIiHHS
eranamu, Bi3yali30BaHHH KOJIbOPOBUMH
cTaTycamMy Ta KapTKaMH BOPOHOK;

- inTerpanis 3 miardpopmamu Insta-
gram, Viber, Telegram, Facebook,
email, a TaKoX 3 BI[DKETOM OHJIAWH-4aTy
ta TenmedoHii s poOdOTH B OTHOMY
iHTepdeiici;
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- AaBTOMAaTHYHE CTBOPEHHSI BOPOHOK
Ha OCHOBI 3asBOK 13 I3BIHKIB, MECEH-
JOKEPIB 1 COLIMEPEK;

- 3aBJaHHA IS CHIBPOOITHUKIB 13
3a3HAYCHHSAM JC/UIaliHIB 1 HaramyBaH-
HSMH, a TaKOX IIOBHA ICTOpIsS aii IO
KOKHOMY JTiJTy;

- MOJyJIb QHAITUKH 31 3BITaMH PO
KOHBeEpCii Ha KOXHOMY eTarli, pUIuHH
BIIXMJICHHSI 3asBOK, OIIIHKOKO MPOIYK-
TUBHOCTI  MEHE/DKEpPIB,  CTATHYHUMH
MOKa3HWKaMU TI0 ToBapaMm (IOCIyram),
KaHaJaM MpOAaxiB, a Takox (iHAHCO-
BHMH 3BITaMU MPO JIOXOJM i BUTPATH;

- MOYKJIUBICTh JTOJIABATH JOKYMEHTH
(paxyHKH, iHBOWCH, JOTOBOpH), 300pa-
JKEHHSI Ta KapTKH TOBapiB (MOCIyr) Ha
KO)KHOMY €Talli;

- TpUTepHA aBTOMATH3AIlis Tpolle-
CiB y BOpPOHKax: CHCTEMa CaMOCTii{HO
3hificHIOE BiAOOBIAHI il 3a 3aJaHUX
YMOB, HAaINpPHKIA] TEPEBOAUTH Jija y
cTaTyc TMOKYIIS Micis oruiatd  abo
3MIHIOE BIANOBIAAJILHOTO MEHEKepa
IICIIS MiITUCaHHS JOKYMEHTAILII.

Bimsmaunmo, 1m0 [Is  Majioro
0i3Hecy BrpoBamkeHHs CRM- cucrem
BaXUIMBE HAaBiTh TIpU  OOMEXKEHUX
pecypcax [18]. Lle mo3Boisie onTHMI3y-
BaTH TPOILIECH, CKOHOMHTH 4Yac CIIiB-
pOOITHUKIB Ta 30epiraTH KIEHTCHKY
0azy. Xoua OeskomroBHi Bepcii CRM
4acto  MamTh  OOMexeHWid  Habip
(GyHKIIIH, BOHU MOXYTh OYyTH KOPUCHUM
CTapTOM JIJIsl HEBEIIMKHX KOMAaH]I.

Opnno3nauno, BuOip CRM-cucremu
BapTO 3/IHCHIOBATH 3 OISy Ha
iHaUBiAyanbHI TOTpeOu Oi3Hecy, 1100
aKTHBHIIIE DPO3BUBATHCA. 3aBISKUA 1X

3aCTOCYBaHHIO MOXXHa  MOOYAyBaTH
OMHIKaHallbHy CHCTEMY KOMYHIKamii 1
30eperTH 3B’ S130K 3 KOKHUM KJTIEHTOM.

BucnoBku. Y cydacHomy 1udpo-
BOMY CBITi TpaHchopMmallis JOKOPiHHO
3MIHIOE MIAXOJW 10 VYIPaBIiHHS IPO-
Ja)kaMu, TIEPETBOPIOIOYH 1110 chepy Ha
OaraTorpaHHy JisUTBHICTB, SIKa MOTPEOye
MDKIUCIUTUTIHAPHOTO aHaNi3y Ta ajam-
tuBHOCTI. Tpamumiiini ¢yHKmii ymnpas-
JMHHA — TUIaHYBaHHS, OpraHizailisi,
MOTHBAIlisl 1 KOHTPONb — 30epiratoTh
CBOIO aKTYaJIbHICTh, OJIHAK HaOyBalOTh
HOBHX (OPM Yy 3B’SI3KY 3 IU(POBI3aIE0
Ta HEOOXIJHICTIO OOpOOKH BEJIHUKHX
00CATIB JaHUX.

Buxopucranus CRM-cucrem mpu
VIpaBIiHHI  MPOAAXIB  JOMOMAararTh
aBTOMATH3YBaTH MPOIECH, IHTEIPyBaTH
KITIIEHTChKI JIaHi B OJHOMY TIPOCTOPI,
MOKpAIlyBaTH KOMYHIKAII0 Ta MpHi-
MaTd PIIICHHS Ha OCHOBI aHAJIITUYHHX
JIAHWUX, 10 CTBOPIOE 3HAYHI MEPCIIeK-
THBH IS ONTHMI3aIlil 30yTOBOI Hislib-
HOCTi. AJDKEe CydaCHHM MiANPHEMCTBAM
0COOJIMBO  B&XJIMBO JEMOHCTPYBAaTH
3MATHICTh ~ aJanTyBaTUCS JO HOBHUX
BUKJIMKIB, BIPOBAKYIOYH IHHOBAIl Y
BUPOOHUYI TIPOIIECH.

Takum dYHWHOM, ISl TOCHIJICHHS
e(EKTUBHOCTI MIiJIPUEMCTB HEOOXITHO
IHTErpyBaTH TEPEAOBI  TEXHOJOTIYHI
pillieHHs, 10 3a0e3Me4yioTh e)eKTHBHE
VIpaBITiHHS, IIBUAKY aJanTaiiio 0
3MiH, ONTHMI3aIlil0 BUTPAT 1 BJOCKOHA-
JIEHHs1 KITi€HTChKO1 B3aemonii. Came 1e
BUCTYNA€E KIIOYOBHM (DAKTOPOM YCIIXY
B YMOBaXx CTPIMKO 3MiHIOBaHOTO Oi3Hec-
CepelloBHIIA.
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